
 

Perception Is Reality! 
Unfortunately, it’s not enough to be an honest person 
who will deliver what he says he will. People want to deal 
with established, big companies. It makes them feel they 
will receive what they ordered and won't be taken 
advantage of. If you are a one-man operation just starting 
out, this presents a problem. 

Creating a company image can be important to your 
success. When I first started out, 31 years ago, it was 
just me and my wife working out of our home. But I 
understood the need for image. So when I was asked for 
a lower price on a large purchase, I would tell them I 
would have to check with the owner and would get back 
to them. When someone would call and ask to speak to 
the owner, I would tell them he was out in the warehouse, 
which at the time was the garage. This made them think 

that my company was more than just me. 

It also allowed me to negotiate better, because I could always be the good guy and make the "owner" 
the bad guy…the one who wouldn't lower the price. There were several other things I did to make my 
company appear larger than it was.  

The point is, that this is necessary so you can survive long enough to become the company you are 
pretending to be. Today, I’m the company I pretended to be 31 years ago. 

I have a distributor who sells on the Internet and does about $30,000 a month in sales. He is a one 
man operation. However, he has created an image of a "family business" with a picture of the family 
(not his) and uses a made up family name. 

He shows a picture of a large warehouse when in reality, he works out of his home and does not 
stock anything...we do his dropshipping for him. He even uses a voice changer app on his phone to 
appear to be a different person when talking to customers. He has a setting on the voice changer for 
the shipping person, a setting for a sales person and a different setting for technical support. He 
understands the need for image. 

Now in reality, he does have a support team, us, and a warehouse, ours. So, neither he nor our other 
dealers are stretching the truth too far. Because, in reality, they do have a warehouse, and a support 
team and years of experience. 

Understand the value of image and don't be afraid to create your own. 



What’s the key to success in life? 
“Nothing in this world can take the place of persistence. Talent will not: nothing is more common than 
unsuccessful men with talent. Genius will not; unrewarded genius is almost a proverb. Education will 
not: the world is full of educated derelicts. Persistence and determination alone are omnipotent.” — 
Calvin Coolidge 

Whenever you put your foot on the path of success, obstacles will rise to thwart you. It happens to 
everyone. Most people are not prepared for the obstacles and quit when faced with them. And, if you 
ask is there a time when the obstacles quit, the answer is NO!  

Why does one person achieve their wildest dreams while another person can’t seem to catch a break? 

Sometimes it may seem like the Universe does not want anyone to succeed.  But, that’s not the truth. 
However, there is a price to pay for success and the Universe demands payment.  That payment is 
sacrifice and persistence.  

Sacrifice and persistence is fueled by passion and desire for what you want. Desire for your goal must 
be strong so that it does not weaken when faced with obstacles.  

People fail and quit because their desire is not equal to the obstacles they will face.  

Failure is definitely one of the proverbial keys to success but it’s not the most important one. Failure is 
actually a stepping stone to achieving big goals, and the more you fail, and keep going, the more 
likely you’ll be to win.  

However, failure isn’t the biggest driving force in success.  

There Is No Secret To Success! 

This is not some massive secret or hidden strategy. This isn’t something created for some illustrious 
illuminati group, shrouded from the eyes of the masses. No, the key to success is right there for 
anyone to find. It isn’t complex. It’s simple and basic. But how often do people really take the steps to 
get there?  

How often do we go out of our way to do anything to achieve our dreams? 

Persistence is the key. It takes persistence to succeed in life. It doesn’t matter how slow you go as long 
as you keep going. That is the secret. That is the trick. There are no hidden secrets or methodologies. 
There is no conspiracy theory setup against the poor by the rich. There is no super-secret formula to 
achieving your dreams. 

The key really is persistence. That’s what it takes. You need to persist through failure after failure. You 
need to pick yourself back up again and do it one more time. It doesn’t matter how much it hurt or 
how badly you felt afterwards. The only pathway forward is to march straight through it. 

The biggest difference between those that succeed at the highest level and those that give up at the 
drop of a hat, is this concept of persistence. So why does one person stay persistent while another 
can’t seem to bear the mere thought of failure…cowering away in fear and giving up? 

“It’s not that I’m so smart, it’s just that I stay with problems longer.” - Albert Einstein 



How To Be More Persistent 

Okay, so if persistence is the key to success, the biggest question then becomes, how do you become 
more persistent? Is persistence something that’s learned or is it a habit that can be developed over 
time? In fact, the answer to this question is pretty important. You might be sitting there wishing you 
could be more persistent, but every time you try to do something, you end up giving up when the 
going gets tough. So what gives? 

The truth? Persistence can’t be learned. It can only be discovered. But the good news is that it’s within 
all of us. But it needs to be mined out as if you were searching for gold in a deep cave somewhere 
within the far reaches of your mind. The way to do that? Set goals the right way. 

You see, the best vehicle for persistence is in actually setting yourself up to win with goals that are 
meaningful enough to you that you’re willing to do whatever it takes. Often, the two things that drive 
us are the concepts of pain and pleasure. We usually do more to avoid pain than we do to gain 
pleasure in the short term. 

But, when you come up with powerful reasons about why you absolutely must achieve your goals, you 
begin to do more to avoid pain in the long term by following through with your actions. In fact, you 
end up taking massive amounts of action as a result of setting your goals the right way. 

What do you want, precisely?  

Money cannot be the goal.  Money is just a tool. It needs to be something greater than that. Define it. 
Maybe it’s freedom to do what you want and the means to do it and help others. Once you’ve defined 
it, prepare for the obstacles and be willing to do just about anything to achieve it.  

You have to come up with something that you’re willing to do anything to achieve it. Think about it. In 
the past, when you set your mind to something, and I mean really set your mind to it, you went to 
great lengths to follow through, didn’t you? That’s the biggest difference. That’s where you’ll discover 
those keys that open the doorway to success. 

Don’t Get Complacent Because You’re Comfortable! 

You can’t allow that to happen. Use self-talk to keep you motivated and ensure that nothing stands in 
your way. Wake up early each morning with the passion, drive, inspiration and motivation to achieve 
even the most outlandish of dreams. And persistence is the vehicle that’s going to get you there. 
That’s your ticket to success. 

“I will persist until I succeed. Always will I take another step. If that is of no avail I will take another, 
and yet another. In truth, one step at a time is not too difficult. I know that small attempts, repeated, 
will complete any undertaking.” - Og Mandino 

“If you can’t fly then run, if you can’t run then walk, if you can’t walk then crawl, but whatever you do 
you have to keep moving forward.” - Martin Luther King, Jr. 

“If you are going through hell, keep going.” - Winston Churchill 

“Persistence guarantees that results are inevitable.” - Paramahansa Yogananda  

“I have fought the good fight, I have finished the race, I have kept the faith.” - 2 Timothy 4:7 

https://www.wanderlustworker.com/how-to-stay-persistent-and-achieve-your-goals/
https://www.wanderlustworker.com/how-to-stay-persistent-and-achieve-your-goals/
https://www.goodreads.com/author/show/14650.Paramahansa_Yogananda
https://www.biblegateway.com/passage/?search=2+Timothy+4%3A7&version=ESV


 



Welcome
We’re excited to showcase our New Authorized Dealers  

that joined our team in September!
Fred Tillman
Angela Rucker
Bill Flocco
Bonnie Dosch
Joseph Ventura
Brenda Frost
Wes Griffith
Tak Yuen
Donovan Williams
James Courtney
George Moore
Keith Bailey

Al putman
Scott Henderson
Scott Hutts
Lynne Schlumpf
Sarah Hansen
Susanne Swann
Mark Rowell
Christine Hamms
Phyllis Harrison
Bradley Rosendaul
Bryant Demming
Jason Wilson
Donna McCray

Natali D'Abundo
Kimberly Jolie
Kenneth Davis
Kim Smith
Paul Barnett
Chris Brown
Winn Zorn
Jesse Smith
Nicholas Hauser
Abdurrahman 
Mahmud
Martin Ukonu
Damian Izquierdo

Andrew Murray
Ayako Gadbois
Jesse Martinez
Susan Godina
Robert Giles
John Rodland
Sharon Carroll
Bart Coleman
Joe Hamdeh
Rasool Crawford
Jean Madi
James Chung
Jim Jones

Rudolph Mcknight
Nathan Sickmiller
Mona Johnson
Gregory Butler
Nicholas Jensen
Jerome Turner
Mike Ryan
Wendy Starr
Donald West Sr
Roberto Diaz

Stand your ground with the MultiGuard, 
easily concealable and virtually undetect-
able in hand. The MultiGuard delivers su-
per powered protection with cutting edge 
micro-technology. Featuring a super-loud 
siren to draw attention, you may defuse 
a dangerous situation before it begins! It 
has a blinding 120 Lumens LED flashlight 
and a rubberized coating for a better grip. 
Electrifying stun feature operates with 
flashlight or siren on. You can carry the 
MultiGuard  in your hand or pocket. Built 
in charger and heavy duty nylon belt loop 
holster included. 

Specifications: 4.9 milliamps depending on 
the freshness of the batteries, 20 Milion 
volts, Measurers 5 ¼” x 1 ¾” x 7/8”, Re-
chargeable built in charging prongs plug 
right into a wall socket
Features: Nylon Belt Loop Holster, Rub-
berized Coating, 120 dB Siren, Built-in LED 
Flashlight, LIFETIME WARRANTY
Available In 7 Colors:  Black, Red, Blue, 

Green, Purple, Pink, Zebra 

SKU: ST-MGSG 
Retails for: $24.95
Your Cost: $11.45 

Your PROFIT: $13.50

This Month's Featured Safety Technology Product! 
20 Million Volt MultiGuard Stun Gun 

Alarm and Flashlight with Built in Charger



The holiday shopping season is here, 
and customers are poised to spend 
more than $586 billion on gifts this 
year—a 4.1 percent increase over 
last year. But not all of that action is 
taking place on Black Friday or Cyber 
Monday, or at the local mall. For smart 
small businesses whose products 
have wide appeal, holiday arts and 
crafts fairs and local flea markets or 
other outdoor shopping events are 
great ways to garner additional sales 
this time of year. To get started, follow 
these steps.

Check out what events your com-
munity and nearby communities 
host. Many cities have ongoing flea 
markets or outdoor “swap meets” that 
run all year long. Others have special 
holiday crafts or arts fairs spotlight-
ing products from local companies or 
individual craftspeople. All of these 
options can be great ways to sell your 
wares to not only local customers, but 
also visitors from out of the area.

Determine where your products 
fit. Swap meets and flea markets 
are better for products that sell at an 
“impulse” price point, that lend them-
selves to demonstrations, or that are 
trendy. Also consider the community 
where the fair or event is being held 
and the likely target audience. For 
example, an arts and crafts fair might 
attract upscale retirees, while a swap 
meet is more likely to bring out young 
families on a budget. If it’s an ongoing 
event, organizers should be able to 
give you an estimate of total numbers 
and even a breakdown of the likely 
audience.

Know what’s required. Get in touch 
with the organizers well ahead of time. 
Find out how much it costs to rent  

 
booth space, any special requirements 
in terms of signage, times to load-in 
and load-out of the event, restrictions 
on booth size or vehicle size, and what 
kind of access to electricity you’ll have 
(if needed to power demonstrations or 
point-of-sale systems). If you sell food, 
ask about any health department re-
strictions or licensing regulations that 
affect your booth.

Get feedback. If you’ve never sold 
at this particular event before, don’t 
commit until you talk to other busi-
ness owners who’ve done it in the 
past. Find related, but noncompeting 
entrepreneurs and ask them if they 
got business from the event; if they 
thought it was worthwhile; and any 
tips, cautions or words of wisdom they 
can offer for selling at the event.

Plan ahead. Before the fair or event, 
make sure you have enough product 
on hand, an adequate display and 
bags or packaging. You’ll also want 
to bring marketing materials such as 
business cards or brochures for  

 
people who don’t buy today, but may 
want to shop later. Finally, make 
payment fast and easy by providing 
several ways shoppers can pay. It’s 
best to have a tablet or smartphone so 
you can accept payments via credit or 
debit card with Square, Intuit GoPay-
ment, PayPal Here or other mobile 
payment reader.

Staff up. You won’t want to leave your 
booth unattended (or customers un-
waited on) for a moment, so be sure 
you’ve got plenty of energetic sales-
people on hand. Drumming up busi-
ness is important at crowded events, 
so your team needs personality. They 
can’t be too shy to call out to custom-
ers or demonstrate what makes your 
product so great. Provide snacks and 
water to keep your team’s energy level 
high.

Approach them the right way, and 
crafts fairs or swap meets can be the 
gift that keeps on giving for your small 
business.

How to Market Your Products at Holiday 
Crafts Fairs and Flea Markets
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Advanced SEO Club - Regular Step-By-Step TRAINING WEBINARs to show you how to generate HIGHLY TARGETED Traffic 
that produces more sales by sharing the newest cutting edge techniques. Monthly Q & A Call to answer all your ques-
tions. FREE links EVERY MONTH to help with rankings in the search engines. And even more! Visit https://gunas.com/SEO 
for more details.

Facebook Fan Page Done-For-You - With the changes in how websites are ranked, its imperative that you use high au-
thority sites to link to your website. One of the best authority sites is Facebook. What you need are Facebook Fan Pages. 
Not just one for your business, but many of them. Each set up for different relevant keyword phrases. Learn More here: 
https://gunas.com/facebookpagedoneforyou.html

Social Signals - Social Signals have emerged as the new SEO and have never been more important than they are today.
Some of the most popular online websites have something in common today − they all have Social Signals. Learn More
here: https://gunas.com/social_signals.html

Ramp Up Your Business With These Safety Technology Resources...

5 rescued horses and 6 rescued dogs are the reason I sell Safety Technology products…it feeds them. Without all the animals I could 
live very comfortably on my SS and pension but my life would be pretty empty and meaningless. So ST products keep us all fat and 
happy. Selling on the internet allows me the freedom to travel back and forth. Your company is by far the best wholesale company I 
have ever dealt with and I look forward to many more years of sales.

Fay Freedell
Safety Technology
August 3, 2016

Dealer Speak

Trivia
1. What is the oldest city in the United States? 

2. Which animal was incorrectly rumored to bury its head in the sand when frightened?

3. What painter is famous for cutting off part of his ear?

4. What is the name of the actress who plays Hermione Granger in the Harry Potter series of films?

5. Where is the lowest point, on dry land, on the earth located?

6. In Shakespeare's tragedy Romeo and Juliet, what's Romeo's last name?

7. "All Shook Up" is a song that topped the U.S. Billboard Hot 100 on April 13, 1957. Who was the singer?

8. In fluid dynamics, what is the term for the highest attainable speed an object can reach as it falls?

9. The companies HP, Microsoft and Apple were all started in a what?

10. To be legally sold as bourbon, a whiskey's mash must contain at least 51% of what grain?

1. Saint Augustine, 2. Ostrich; 3. Vincent Van Gogh, 4. Emma Watson; 5. The Dead Sea; 6. Montague; 7. Elvis Presley; 8. Terminal Velocity;
 9. Garage; 10. Corn;
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