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Property Description

Gross Rent: $2,900/MO
Gross Rent/SF: $1.34/MO
Available Space: +/- 2,172 SF

Two-story suite with kitchen and
restroom

Two reserved parking spaces
Multi-tenant pylon signage
Two drive cuts accessibility
Abundant parking and ready for

move-in

COMMERCIAL

Located on Corporate Dr and
Bellaire past the Chase Bank, in the
heart of Asian Business District/
New Chinatown/Westchase
District/Greater Sharpstown
District

ﬁpproximately 0.5 mile from Sam
ouston Tollway/BW8, 1.5 miles
from Westpark Tollway, and 2.2
miles from US 59/1-6

Ideal for medical, attorney, trading,
financing or accounting offices, etc.

COMMERCIAL

Andrew Nguyen REAL ESTATE
M -(713) 401-8447
0-(713) 270-5400
andrew@dncommercial.net

www.dncommercial.net REALTOR

The information contained herein while based upon data supplied by sources deemed reliable, is subject to errors and omissions and is not, in any way,
warranted by Danny Nguyen Commercial, or by any agent, independent associate, or employee of Danny Nguyen Commercial. This information is subject to change without notice.
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The information contained herein while based upon data supplied by sources deemed reliable, is subject to errors and omissions and is not, in any way,
warranted by Danny Nguyen Commercial, or by any agent, independent associate, or employee of Danny Nguyen Commercial. This information is subject to change without notice.
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Traffic Count Map

6918 Corporate Dr, Houston, Texas, 77036 Prepared by Danny Nguyen, CCIM
Rings: 1, 3, 5 mile radii
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6918 Corporate Dr, Houston, Texas, 77036

Graphic Profile

Prepared by Danny Nguyen, CCIM

Ring: 1 mile radius

2021 Population by Race

2021 Population by Age
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Source: U.S. Census Bureau, Census 2010 Summary File 1. Esri forecasts for 2021 and 2026.
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Graphic Profile

6918 Corporate Dr, Houston, Texas, 77036 Prepared by Danny Nguyen, CCIM

Ring: 3 mile radius

2021 Population by Race 2021 Population by Age
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Graphic Profile

6918 Corporate Dr, Houston, Texas, 77036 Prepared by Danny Nguyen, CCIM

Ring: 5 mile radius

2021 Population by Race 2021 Population by Age
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11/2/2015
@ Information About Brokerage Services

SoUAL KoUING Texas law requires all real estate licensees to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
® A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
® A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
®  Put the interests of the client above all others, including the broker's own interests;

® Inform the client of any material information about the property or transaction received by the broker;
®  Answer the client's questions and present any offer to or counter-offer from the client; and

® Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written

agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or

underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

®  Must treat all parties to the transaction impartially and fairly;

May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.

Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any coincidental information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
® The broker's duties and responsibilities to you, and your obligations under the representation agreement.

®  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Danny Nguyen Commercial 577136 dannynguyen@dncommercial.net (713)270-5400

Licensed Broker /Broker Firm Name or License No. Email Phone

Primary Assumed Business Name

Danny Nguyen, CCIM 456765 dannynguyen@dncommercial.net (713)270-5400

Designated Broker of Firm License No. Email Phone

Danny Nguyen, CCIM 456765 dannynguyen@dncommercial.net (713)270-5400

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Andrew Nghi Nguyen 756764 finance.project@dncommercial.net (713)401-8447

Sales Agent/Associate's Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0 Date

Danny Nguyen Commercial, 9999 Bellaire Blvd, Ste 909 Houston TX 77036 Phone: 713-270-5400 Fax: 713-583-8985 I1ABS 2018

Doan Nguyen Produced with zipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipLogix.com





