
PREMISES
.86 AC (37,531 SF)

SALE PRICE
$1,125,900 ($30 PSF)

LAND FEATURES
•	 Prime Location
•	 Furniture Included

GEOGRAPHY
•	 1960/CHAMPIONS SUBMARKET

For Sale

The information contained herein has been given to us by the owner of the property or other sources we deem reliable, we have no reason to 
doubt its accuracy, but we do not guarantee it. All information should be verified prior to purchase or lease. © 2016 NAI Partners. All rights reserved.

.86 AC Retail Pad
$1,125,900 ($30 PSF) 

FM 1960 & Shiloh Church Rd, Houston, 
TX 77069

NAI Partners 
tel 713 629 0500
fax 713 629 0504
www.naipartners.com

Charlie Neuhaus
Partner
713 985 4615
charlie.neuhaus@naipartners.com

Harry Holmes II, CCIM
Partner
713 985-4617
harry.holmes@naipartners.com

Demographics

1 mile 3 mile

Population 8,365 106,831

Households 3,681 40,822

Average Age 41.70 36.60

Median HH Income $75,607 $63,440

Daytime Employees 7,980 68,705

Population Growth ‘16-’21  +10.4% +9.5%

Household Growth ‘16-’21 +10.6% +9.7%
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TRAFFIC

Collection Street Street Traffic Vol Year Distance

Shiloh Church Rd Bammel Rd NW 290 2015 .10 mi

Champions Dr Bammel Rd SE 3,999 2015 .11 mi

Duncan Rd Bammel Rd NW 2,930 2015 .23 mi

Haynes Rd Bammel Rd NW 440 2015 .32 mi

Bammel Rd Duncan Rd SW 62,800 2010 .34 mi
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage ac�vi�es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informa�on  about the property or transac�on received by the broker;
Answer the client’s ques�ons and present any offer to or counter-offer from the client; and
Treat all par�es to a real estate transac�on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri�en lis�ng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
du�es above and must inform the owner of any material informa�on about the property or transac�on known by the agent, including 
informa�on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri�en representa�on agreement. A buyer's agent must perform the broker’s minimum du�es above and must inform the buyer of any 
material informa�on about the property or transac�on known by the agent, including informa�on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par�es the broker must rst obtain the wri�en 
agreement of each party to the transac�on. The wri�en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga�ons as an intermediary. A broker who acts as an intermediary:   

Must treat all par�es to the transac�on impar�ally  and fairly;
May, with the par�es' wri�en consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc�ons of each party to the transac�on. 
Must not, unless specically authorized in wri�ng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wri�en asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submi�ed in a wri�en offer;  and
ᴑ any conden�al informa�on or any other informa�on that a party specically instructs the broker in wri�ng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac�on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s du�es and responsibili�es to you, and your obliga�ons under the representa�on agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no�ce is being provided for informa�on purposes. It does not create an obliga�on for 
you to use the broker’s services. Please acknowledge receipt of this no�ce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

PCR Brokerage Houston, LLC dba NAI Partners 9003949 licensing@naipartners.com 713-629-0500

Jon Silberman 389162 jon.silberman@naipartners.com 713-629-0500

Dan Boyles 411086 dan.boyles@naipartners.com 713-629-0500

Dan Boyles 411086 dan.boyles@naipartners.com 713-629-0500


