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Property Summary.

OFFERING SUMMARY PROPERTY OVERVIEW

Available SF: 2,432 SF Located within Salem's downtown urban renewal area, adjacent to the historic
Grant Neighborhood which is experiencing a positive redevelopment
renaissance.

This is a high visibility and recently renovated location with traffic counts

Lot Size: 0.492 Acres (according to CoStar] in excess of 10,000 per day. Close proximity to Broadway
Commons, MaPS Credit Union Corporate Headquarters and Salem's new police
facility which is currently under construction.

Year Built: 1972  Ownership is present and innovative, and parking is abundant.

PROPERTY HIGHLIGHTS
. Flexible, full service terms available
BUIldlng Size: 9,938 SF « Secure |Ocation
. Newly renovated including ADA restrooms
. New HVAC installed spring of 2020
Zoning: coO . Full service lease includes utilities, garbage, common area maintenance
. Quiet spaces excellent for medical, mental health and personal service
uses
. Onbusline
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Lease Spaces
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LEASE INFORMATION

Lease Type: Full Service Lease Term: Negotiable

Total Space: 2,432 SF Lease Rate: $2,500.00 per month

AVAILABLE SPACES
SUITE TENANT SIZE [SF) LEASE TYPE LEASE RATE DESCRIPTION

Suite 5 is at the ground level of the Grier Building, boasting

the only exclusive restroom in the building. Updated and

spacious, with generous outdoor space that is secured and
Suite 5 Available 2,432 SF Full Service $2,500 per month adjacent to the creek. Large common area with a private

conference/board room. Excellent space for progressive NPO
or co-working space operator. Lease is full service, terms are
negotiable.
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Location Maps
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POPULATION 1MILE 3 MILES 5 MILES
Total population 12,272 96,729 238,166
Median age 31.2 34.6 34.7
Median age [Male] 32.4 33.8 335
Median age [Female) 31.9 36.0 36.2
HOUSEHOLDS & INCOME 1MILE 3 MILES 5 MILES
Total households 4,492 35,739 89,430
# of persons per HH 2.7 2.7 2.7
Average HH income $45,110 $50,931 $54,199
Average house value $163,510 $191,055 $203,289
ETHNICITY (%) 1MILE 3 MILES 5 MILES
Hispanic 21.5% 24.2% 23.4%
RACE (%)

White 87.0% 83.0% 81.7%
Black 0.9% 1.6% 1.3%
Asian 1.5% 1.5% 2.4%
Hawaiian 0.0% 1.0% 1.0%
American Indian 1.5% 2.3% 2.7%
Other 5.9% 71% 7.0%
* Demographic data derived from 2010 US Census
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INITIAL AGENCY DISCLOSURE
PAMPHLET

Consumers; This pamphlet describes the isgal obligations of
Oregon real estate licensees to consumers. Real estate brokers and
principal real estate brokers are reguired o provide this informalion
io you when they first conlact you. A licensed real eslale broker or principal broker need ot
provide the pamphlet fo a parly who has, or may be reasonably assumed fo have, received a
copy of the pamphlel from another broker.

This pamphlat is informational only, Nefther the pamphlet nor its delivery to you may be
interpreted as evidence of intent fo creale an agency relationship belween you and a broker
or a principal broker.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a licensed real estate hroker
or principal broker (the "agent") agrees to act on hehalf of a buyer or a seller {the “cliant"yin a
real estale transaction. Oregor: law provides for three types of agancy relationships between
real estate agents and their clients:

Seller's Agent — Represents the seller only.
Buyer's Agent — Reprasenis the huyer only.

Disciosed Limited Agent — Represents both the buyer and seller, or multiple buyers who
want to purchase the same property. This can be dons only with the written permission of
all clients.

The actual agency rolationships betwesen the selfer, buver and their agents in a real estale
Iransaction mus! be acknowledged at the fime an offer to purchase is made. Please read this
pamphist carefully before entering inlo an agency relafionship with a real estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidentlal information about their clients. “Confidential
information™ is information communicated {0 a real estate licensee or the licensee’s agent
by the huyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, ferms, financial qualifications or motivation to buy or sell.
“Canfidential information” does not mean information that:

(1) The buyer instructs the licensee or the ficensee’s agent to disclose about the buyer
to the selier, or the seller instructs the licensee or the licensee’s agent to disclose about the
seller to the buyer; and

{2y The licensee or the ficensee's agent knows or should know failure to disclese would
constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent

Under a writtan listing agreemant o sell property, an agent represents only the seller unless
the seller agraes in writing to aflow the agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the seller, the
other parties ang the other parties' agents involved in a real astate transaction:

{1} To deal honestly and in good faitti;

(2) To present alt written offers, nolices and other commurigations to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale
or the buyer is already a party to a contract 1o purchase; and

(3) To disclose matarial facts known by the agent and not apparent or readily ascertainable
o aparty.

A sefler's agent owes the saller the following affirmative duties:

{1) To exercise reasonable care and diiigance;

{2) To account in a timely manner for money and property received from or on behalf of the
seller;

{3} Tobe loyal to the seller by not taking action that is adverse or detrimental to ths seller's
interest in a transaction;

{4} To disclose in a timely manner to the seller any conflict of interest, sxisting or
contemplated;

{5} To advise the seller to seek expert advice on matters related to the transaction that are
beyond the agent's expartise;

{6) To maintain confidential information frem or about the seller except under subpoena or
court grder, even after lerminalion of the agency relaticnship; and

(7 Unless agread otherwise in writing, to make a continuous, good faith effort to find a
huysr for the property, except that a seller's agent is not required to seek additional offers
to purchase the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agresment between seller and agent.

Under Oregen law, a seller's agent may show properties ewned by another seller to a
prospective buysr and may list competing properties for sale without breaching any
affirmative duty to the seller.

Unless agreed to in writing, an agent has no duly to investigate matters that are outside the
scope of the agent's expertise, including bt not limited to investigation of the candition of
properly, the lagal status of the title or (he seller's past corformance with law.

Duties and Responsibilities of a Buyer's Agent

An agent, other than the seller’s agent, may agree to act as the buyer's agent only. The buyer's
agent is not representing the seller, even if the buyer's agent is receiving compensation for
services rendered, either in fulk ar in part, fram the seller or through the seller's agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the
ather parties and the other parties’ agents involved in a real estate transaction:

{1} To deal honestly and in good faith;

(2) Topresent all written offers, notices and other communications te and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale
or the buyer is already a party to a coniract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable
to a party.

A buyer’s agent owes the buyer the following affirmative duties:
(1) To exercise reasonable care and diligence;

(2) Toaccountin & timely manner for meney and property received from or on behalf of the
buyer;

{3) Tobe loyal to the buyer by not taking action that is adverse or detrimental to the buyer's
interest in a transaction;

(4) To disclose in a timely manner o the buyer any conflict of interest, existing or
contemplated;

{(5) To advise the buyer to seek expert advice on matters related to the transaction that are
beyend the agent's expertise;

{B) To malintain confidential information from or about the buyer excapt under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find
property for the buyer, except that a huyer's agent Is not required 1o seek additional
properties for the buyer while the buyer is subject to 2 contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in {7) can only be waived by written agresment betwesn buyer and agant.

Under Oragon law, a Huyer's agent may show properties in which the buyer is interested to
other praspective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duly 1o investigate matters that are outside the
scope of the agant's expartise, including but not fimited to investigation of the condition of
property, the legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents Mare than One Client in 2
Transaction

One agent may represent both the sefler and the buyer in the same transaction, or multiple
biyars who want 1o purchase the same property, onfy under a written “Disclosed Limited
Agency Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:
(1) To the seller, the duties lisied above for a seller's agent;
{2) To the buyer, the duties listed above for a buyer's agent; and

(3) To hoth buyer and seller, except with express written permissien of the respective
person, the duty not to disclose ta the other person;

(a) That the sefler will accept a price lower or terms less favarable than the listing price or
terms;

(b} That the buyer will pay a price greater or 1erms more favarable than the offering price or
ferms; or

{c) Confidential information as defined above.

Urless agreed to in writing, an agent has no duty to Investigate matters that are outside the
scope of the agent's expertise.

When different agents associated with the same principal hroker (a real estate licensee who
supervises other agents) establish agency relationships with different parties to the same
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer
and seller. The other agents continue to represent only the party with whom the agents have
already established an agency relationship unless all parties agree otherwiss in writing. The
principal real estate broker and the real estate licensees representing either seller or buyer
shall owe the following duties o the seller and buyer:

(1} To discloss a conflict of interest in writing to all parties;

{2) Totake noaction that is adverse ar detrimenial to either party's interest in the transaction;
and

{3) Toobey the lawful instructions of both parties.

No matter whem they represent, an agent must disclose information the agent knows or
should know that failure fo disclose would constitute fraudulent misrepresentation.

Your are encouraged te discuss the above information with the ficensee delfvering this pamphlet
fo you. If you intend for that ficensee, or any other Oregon real estate ficensee, o represent
vou as a Sefler's Agent, Buyer's Ageni, or Disclosed Limited Agent, you should have a specific
discussion with the ageni about the nature and scope of the agency refationship. Whather you
are a buyer or seller, you cannot make a ficensse your agent without the licensee's knowledge
and consent, and an agemt cannot make you a client without your knowfedge and consent,
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