DILLON SHOPPING CENTER

DILLON, SC | 517 RADFORD DRIVE

21,600 SF
SEE PAGE 3

PLEASE CALL

AREA RETAILERS:

Walmart 3z CVS

pharmacy

C//l§ WELLS

FARGO

Dollar Tree Stores, Inc.

UWalgreesnd |DOLLAR GENERAL

FAMILY " DDLLIAR

my family, my family dollar.

Look Smart, Buy Smart.

MIXED USE | RETAIL | RESTAURANT

Retail Center with a mix of national and local retailers and restaurants shadow anchored by a Wal-Mart Supercenter. .
’m lovin’it

DEMOGRAPHICS: 3 MILE 15 MILE 25 MILE TRAFFIC COUNTS:

2018 Population 11,038 49,330 193,516 Radford Drive: 16,082 VPD

2018 Daytime Population 15,290 43,754 202,499 E ®
2018 Total Households 4,097 18,480 71,350 A ® HIBBETT SPORTS
2018 Average HH Income ~ $42,421  $44,145  $44,026 Hardware

2018 Median HH Income $31,515  $31,011 $31,805

JOHN MATHES THAD BECKNER
FOR MORE INFORMATION, PLEASE CONTACT: 214.572.8418 972.764.5404
THE CONNECTION jmathes@theretailconnection.net tbeckner@inroadsrealty.com

© 2019 The Retail Connection, L.P. All Rights Reserved. All of the information contained herein has been obtained from sources deemed reliable; however, no representation or warranty is made to the accuracy thereof. This property flyer was last updated in 2019




DILLON SHOPPING CENTER

DILLON, SC | 517 RADFORD DRIVE

P
~

‘Dillon Middle
School
g

- [ DOLLAR GENERAL | .y Rellly
Stewart Heights 4 '\7 = Y,

Elementary Schm}]l w X 4 < .__ﬂﬂ\i/)’ﬂ
Y dany /

S!ewart Helghls
Primary School

A0 o, &
~ ! East Primary * 5
<School’ ji' s

. &
« South Elementary

%I’

JOHN MATHES THAD BECKNER
FOR MORE INFORMATION, PLEASE CONTACT: 214.572.8418 972.764.5404

CONNECTION jmathes@theretailconnection.net tbeckner@inroadsrealty.com




DILLON SHOPPING CENTER

DILLON, SC | 517 RADFORD DRIVE

- k
| =1
Coh
|
|
|
o
| |
} |
OUTLOT 2
+/- 120 ACRES ‘u

g
2 2
° . = 2 X
5 BT/ A
SEV /7
x S BEE T TN T
9.0 9.00] SE /) »
&E @ [ |&pE | b sl
VAN o //
7/, //
- €« V7
// 7
> - 7

OUTLOT 1
+/- 0.93 ACRES 1

Leased et
AN \ < N
N\ N\ < s < < S
Working LOI \ s < < < _
\ < < € s < B
bl o \\\\\\\\\\\\\\\\\\\\\\\\XX\L\M\\\M\\W
Available \\ \ T o ( . i’:\i\"\,,\l\f}r\/\/\"g"” AAAAA

JOHN MATHES THAD BECKNER
FOR MORE INFORMATION, PLEASE CONTACT: 214.572.8418 972.764.5404
THE CONNECTION jmathes@theretailconnection.net tbeckner@inroadsrealty.com
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DILLON SHOPPING CENTER

DILLON, SC | 517 RADFORD DRIVE

County Contact Information Focus Properties

Retail Strategies has a catalogue of retail
commercial real estate properties in this market.

Tonny McNeil
Executive Director
Dillon County Economic Development

tonny.mcneil@gmail.com

For more information, please contact the Portfolio
Director and/or Retail Development Director listed
on the front of this guide.

101 East Main Street
Dillon, SC 29536

©

843.774.1402 office
843.845.7680 mobile

dilloncounty.org

Major Employers Demographics

Company Name Employees ® ®

Perdue Farms 1,090 A

Harbor Freight Tools 850

Wix Filters 400

Wyman Gordon 400

McLeod Health 380

20“‘2 of ;hsfo'd;’ ?g‘; Average Age Median Household Income ~ Number of Households
avid’s of Dillon-Franco

377 $27,836 5,502

Herald Group 110

Gildan Apparel 62

Peer Analysis Daytime Population 18,221 ..o

The Peer Analysis, built by Retail Strategies along with our analytics partner (Tetrad),
identifies analogue retail nodes within a similar demographic and retail makeup. The
Peer Analysis is derived from a 5 or 10 minute drive time from major comparable
retail corridors throughout the country. The variables used are population, income,
daytime population, market supply and gross leasable area. The following are retail
areas that most resemble this core city:

Children at Home

Retired/Disable persons

Peer Trade Areas

Tha 4493

120 Benjamin H Hill Dr W
3034 Rhea County Hwy
1310 N Fraser St

2205 Harrison Rd Se
1049 Durham Rd Ste A

Homemakers
Laurens, SC
Fitzgerald, GA
Dayton, TN
Georgetown, SC
Thomson, GA
Roxboro, NC

Student Populations

Work at Home

Employed

Unemployed

Focus Categories

The top categories for focused growth in the municipality are pulled from a
combination of leakage reports, peer analysis, retail trends and real estate intuition
Although these are the top categories, Retail Strategies’ efforts are inclusive beyond
the defined list. Let us know how we can help you find a site!

Home & Automotive Hotel

Garden

Restaurant

FOR MORE INFORMATION, PLEASE CONTACT:
CONNECTION

© 2019 The Retail Connection, L.P. All Rights Reserved. All of the information contained herein has been obtained from sourc

Brownsville

deemed reliable

DILLON COUNTY, SOUTH CAROLINA

Market Guide

There’s a lot of potential here.

DEMOGRAPHIC PROFILE 5 Mile 10 Mile 15 Mile
Radius Radius Radius
2015 Estimated Population 16,597 29,465 48,943
Daytime Population 18,165 28,098 39,616
~ Median HH Income $28,881 $29,709 $30,174
Number of Households 6,004 10,928 18,274
DEMOGRAPHIC PROFILE 5 Minute 10 Minute 20 Minute
Drive Time Drive Time Drive Time
2015 Estimated Population 5,293 14,769 37,230
Daytime Population 10,609 18,218 33025
Median HH Income $29,797 $27,836 $30,272
Number of Households 2,096 5,502 13,819

“Source. ST Popsiats

Dillon County, SC

:!—.-.] Kemper
Temperance Hill
[ser} !
=4
‘ J:I'B Mullins
Marion

JOHN MATHES
214.572.8418
jmathes@theretailconnection.net

THAD BECKNER
972.764.5404
tbeckner@inroadsrealty.com

; however, no representation or warranty is made to the accuracy thereof. This property flyer was last updated in 2019



Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by
the broker.

e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker
represents):

e  Put the interests of the client above all others, including the broker's own interests;

¢ Inform the client of any material information about the property or transaction received by the broker;

e Answer the client's questions and present any offer to or counter-offer from the client; and

e Treat all parties to a real estate transaction honestly and fairly

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an
agreement with the owner, usually in a written listing to sell or property management agreement. An owner's agent
must perform the broker's minimum duties above and must inform the owner of any material information about the
property or transaction known by the agent, including information disclosed to the agent or subagent by the buyer
or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the
buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s minimum
duties above and must inform the buyer of any material information about the property or transaction known by the
agent, including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first
obtain the written agreement of each party to the transaction. The written agreement must state who will pay the

The Retail Connection GP, Inc.

0512517

=

EQUAL HOUSING
OPPORTUNITY

broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker

who acts as an intermediary:

e Must treat all parties to the transaction impartially and fairly;

e May, with the parties' written consent, appoint a different license holder associated with the broker to each party
(owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each
party to the transaction.

e Must not, unless specifically authorized in writing to do so by the party, disclose:

1. that the owner will accept a price less than the written asking price;

2. that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

3. any confidential information or any other information that a party specifically instructs the broker in writing
not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to
represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests
of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND

CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

e Who will pay the broker for services provided to you, when payment will be made and how the payment will be
calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does
not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and
retain a copy for your records.

reception@theretailconnection.net 214-572-0777

Licensed Broker/Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate's Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV IABS 1-0



