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FOR SALE OR LEASE

1030 & 1034 Regional Park Dr.
Houston, Texas 77060

Perfect Corporate Campus
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FOR SALE OR LEASE

1030 & 1034 Regional Park Drive, Houston, TX

LOCATION

The Regional Park Drive campus is located in the North Houston District
and includes two buildings that can be fully occupied or divided. With a
good mix of open space and private offices, it makes for a great company

headquarters or campus-like setting.

BUILDING AMENITIES

> 1030 and 1034 are available for > Each building has its own utility
sale or lease connections

> + 22,800 total SF available > Electric heat

> +1,600 SF conference room > Electrical is 3-phase

connecting the buildings )
> Excellent access to highway systems

> Surface parking - 85 total spaces
> Easy access to the Port of Houston

> HVAC package units - 13 total and |IAH
> Gated premises with security > Sales Price: $1,938,000 ($85.00/SF)
cameras Lease Rate: $14.00/SF + NNN
— i |
il ==
THE BUILDINGS = ol
1030 Regional Park - 12,200 SF Available B '5"‘" —'h

1034 Regional Park - 9,000 SF Available

%% North Houston District



FOR SALE OR LEASE
1030 & 1034 Regional Park Drive, Houston, TX
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FOR SALE OR LEASE

1030 & 1034 Regional Park Drive, Houston, TX

FLOOR PLAN: 1030 REGIONAL PARK DR i
Colliers

Conference/Training Room

To 1034
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FOR SALE OR LEASE

1030 & 1034 Regional Park Drive, Houston, TX

FLOOR PLAN: 1034 REGIONAL PARK DR

INTERNATIONAL

10 10 10 3 12 16
14 14 14 14 14 14 |
/ N N
N - z
F s 3
c c c c c e ¢
51
N
7 /
c c c c c c e
- 4 -
/TN _
%

156

to 1030

%E North Houston District



The Woodlands

11-2-2015
Information About Brokerage Services it @ s
ol weumg Texas law requires all real estate license holders to give the following information about ichley Kingwood
brokerage services to prospective buyers, tenants, sellers and landlords.
Cypress " Humble  Atascocita
iy,
TYPES OF REAL ESTATE LICENSE HOLDERS: * ‘i
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. o\ ﬂ
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. Crosby
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): & 9
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and y 0 2
e Treat all parties to a real estate transaction honestly and fairly. a i {10
®
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: H &? @ B
ellaire
AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, @ Pasadena b
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties @ ) "
above and must inform the owner of any material information about the property or transaction known by the agent, including S ::ir-.
information disclosed to the agent or subagent by the buyer or buyer’s agent. ot @ ,,i...
e s Clear Lake
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a o @ ' Pearland @
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any &
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or z Lesgue City
seller’s agent. = &
[#]
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or CONTACT US
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose: L. ACE SCHLAMEUS
o that the owner will accept a price less than the written asking price; :
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and + 1713 830 2129
o any confidential information or any other information that a party specifically instructs the broker in writing not to .
disclose, unless required to do so by law. ace.schlameus@colliers.com
AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
& s " P JENNY SECKINGER

buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: + 1 71 3 830 21 05 .
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement. Jenny,seckl nger@colllers,com
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Colliers International Houston, Inc 29114 houston.info@colliers.com (713) 222-2111

This document/email has been prepared by Colliers International for

Licensed Broker /Broker Firm Name or License No. Email Phone advertising and general information only. Colliers International makes no
Primary Assumed Business Name guarantees, representations or warranties of any kind, expressed or implied,
. regarding the information including, but not limited to, warranties of content,

Gary Mabray 138207 garymabl’ay@CO”Ierscom (713) 830-2104 accuracy and reliability. Any interested party should undertake their own

inquiries as to the accuracy of the information. Colliers International excludes

Designated Broker of Firm License No. Email Phone ) ! - > !
unequivocally all inferred or implied terms, conditions and warranties
1 1 H _ arising out of this document and excludes all liability for loss and damages
Patrle DUffy1 MCR 604308 patandefy@Comerscom (713) 830-2112 arising there from. This publication is the copyrighted property of
Licensed Supervisor of Sales Agent/ License No. Email Phone Colliers International and /or its licensor(s). © 2019. All rights
Associate reserved. This communication is not intended to cause or induce
H breach of isting listi t.
Larry Ace Schlameus 481562 ace.schlameus@colliers.com (713)830-2129 reach of an existing listing agreemen
Sales Agent/Associate’s Name License No. Email Phone COLLIERS INTERNATIONAL

Q 1233 West Loop South, Suite 900
Colliers P

Buyer/Tenant/Seller/Landlord Initials Date RTINS Yl Houston, Texas 77027
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