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Property Overview

ADDRESS

OVERVIEW

COUNTY

TRAFFIC

ACCESS

FORT BEND
COUNTY FACTS

NEARBY
RETAILERS
(TOTAL VISITS)

AREA
HIGHLIGHTS

SWC E. Highway 90 Alt. & Brooks St.
Sugar Land, TX 77478

New development with retail & pad sites

Fort Bend

49,526 VPD along U.S. Highway 90 Alt.

Easy access to site from Texas Highway 6, the
Grand Parkway and 1-69

*  #1 most diverse county in Texas

Expected to reach 1 million people in the
next several years

*  Most best-selling master-planned
communities in greater Houston

*  Walmart Supercenter | 2.9M annually

*  H-E-B | 3.1M annually

Sam’s Club | 2.4M annually

«  Directly across from the Sugar Land Regional

Airport and Constellation Field

Nearby retail centers within two miles:
- Sugar Land Town Square

- First Colony Mall

- Town Center Shopping Center
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MISSION BEND

GREATWOOD

Subject

Property
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Residential Area

‘ BUILT-OUT . UNDER CONSTRUCTION/FUTURE

LONG MEADOW FARMS
Total Units: 2,280
Under Construction: 19
Future: 19

Range: $142K - $584K

HARVEST GREEN

Total Units: 2,627
Under Construction: 185
Future: 907

Range: $251K - $658K

ALIANA

Total Units: 2,627
Under Construction: 185
Future: 907

Range: $251K - $658K

IMPERIAL SUBDIVISION
Total Units: 124
Under Construction: 7
Future: 28
GRAND RIVER Range: $372K - $672K
Total Units: 141
Under Construction: 0
Future: 25
Range: $301K - $2,501K

NEW TERRITORY
Total Units: 1,072
PECAN GROVE Range: $118K - $750K
Total Units: 3,130
RIVER'S EDGE Price Range: $108K - $450K
Total Units: 846
Under Construction: 0
Future: 3
Range: $146K - $356K

HORSESHOE LAKE

Total Units: 14 HUNTER§ GLEN

Range: $1,502K - $3,264K Total Units: 2,093
Range: $111K - $150K

TELFAIR y QUAIL VALLEY

Total Units: 2,837
Range: $240K - $1,800K

Total Units: 1,645

Price Range: $119K - $171K
DEL WEBB

Total Units: 1,535
Under Construction: 16
Future: 48

FIRST COLONY
Total Units: 9,500

Range: $119K - $9,000K OLYMPIA ESTATES

Total Units: 892

Range: $181K - $333K

WALNUT CREEK

Total Units: 1,379
Under Construction: 70
Future: 297

Range: $213K - $343K

GREATWOOD

Total Units: 2,696
Under Construction: 32
Future: 86

Range: $118K - $750K

ROYAL LAKES

Total Units: 346
Under Construction: 4
Future: 51

Range: $351K - $751K

RIVERSTONE

Total Units: 6,933
Under Construction: 55
Future: 310

Range: $141K - $7,500K

Under Construction: 11
Future: 13
Range: $208K - $264K

SIENNA PLANTATION
Total Units: 14,322
Under Construction: 262
Future: 4,826

Range: $102K - $3,000K




Population Tr Median Household Income Average Household Income Per Capita Income
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Race and ethnicity
The largest group: Asian Alone (37.52)
The smallest group: Pacific Islander Alone (0.05)
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Indicator Value Difference
White Alone 23.75 |-8.42 ]
Black Alone 16.96 | -4.18 |
American
Indian/Alaska 0.67 +0.07
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Asian Alone 37.52 | +14.41 [ |
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5 Yr Projected Age Pyramid
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Current HH By Income

$200,000+
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Median Home Value
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Population, Income & Housing Trends



For Leasing Information:

Jenny Seckinger

Vice President

+1 713 830 2105
jenny.seckinger@colliers.com

This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees, representations or warranties of any
kind, expressed or implied, regarding the information including, but not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries as

to the accuracy of the information. Colliers International excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and excludes all liability
for loss and damages arising there from. This publication is the copyrighted property of Colliers International and/or its licensor(s). ©2025. All rights reserved.
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TEZAN ENAL FETATE COMHILDION

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
o Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Regulated by the Texas Real Estate Commission

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

Colliers International Houston, Inc.

2-10-2025

29114

Licensed Broker /Broker Firm Name or

Primary Assumed Business Name

houston.info@colliers.com

License No.

+1713222 2111

Email

David Lee Carter

Phone

Designated Broker of Firm

david.carter@colliers.com

364568_

License No.

+17138302135

Email

Daniel Patrick Rice

Phone

811065

Licensed Supervisor of Sales Agent/
Associate

danny.rice@colliers.com

License No.

+17138302134

Email

Jenny Seckinger

Phone

594781

Sales Agent/Associate’s Name

jenny.seckinger@colliers.com

License No.

+1713 8302105

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

Date

Information available at www.trec.texas.gov
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