
CLICK FOR
VIRTUAL TOUR18727

±289,200 SF Distribution Facility

Kenswick Drive
Humble, TX  77338

https://view.ricoh360.com/517f67f3-61b7-45b2-8c0c-a53bb540d063


Property Overview

A ±9,000 SF 89 dock positions 
35 pit levelers
54 edge of dock
dock lamps, gates and 110 volt outlets

B Unfinished office space
• 18K SF of concrete mezzanine above A and B

D ±2,271 SF of break room | WH restrooms, and office 3 drive in ramps with oversized automatic 
overhead doors

E ±2,000 SF maintenance building

C ±3,000 SF of break room | WH restrooms, and 2nd story office
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Property Overview

• ±289,200 Sf total
• ±21.51 Acres total
• Fully fenced and secured
• 9,000 Sf of finished office space, 9,000 SF of white boxed area, and 18,000SF of

concrete mezzanine
• ±5,271 Sf of warehouse break rooms, restrooms, and office space
• 89 Dock high doors

• 35 Pit levelers / dock
• 54 Edge of dock levelers
• 110 Volt outlets every other door
• Dock lamps
• Gates

• 3 Drive-in ramps with oversized
• Automatic doors
• ESFR sprinklered
• 28’ Clear Height
• ±3 Acres of additional trailer storage
• 272 Vehicle parking spaces
• 3 Phase, 480-volt power
• 2.19818% Tax rate
• 12 HVLS fans
• 60 Mil tpo roof
• LED warehouse lights
• 2,000 SF maintenance building on site
• Originally built in 2015, expanded in 2019



Location & Neighboring Tenants

LOCATION & NEIGHBORING TENANTS
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Driving Distance
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To George Bush Intercontinental Airport
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To Beltway 8 via Hwy 59
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Texas Triangle

THE TEXAS TRIANGLE is the fastest growing 
megaregion in the United States connecting the 
four largest cities in Texas: Austin, Dallas–Fort 
Worth, Houston, and San Antonio. Connected 
by Interstate 45, Interstate 10, and Interstate 35, 
these metropolitan areas house the majority of 
the state’s population. Additionally 22 million 
residents reside within the Texas Triangle.
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Information About Brokerage Services 
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Texas law requires all real estate license holders to give the following information about 
brokerage services to prospective buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker's own interests;
• Inform the client of any material information about the property or transaction received by the broker;
• Answer the client's questions and present any offer to or counter-offer from the client; and
• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, 
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties 
above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully 
negotiable. 

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary: 

• Must treat all parties to the transaction impartially and fairly;
• May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
• Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker's duties and responsibilities to you, and your obligations under the representation agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Regulated by the Texas Real Estate Commission 

Colliers International Houston, Inc. 
Licensed Broker /Broker Firm Name or 
Primary Assumec:I Business Name 

houston.info@colliers.com 
Email 

David Lee Carter 
Designated Broker of Firm 

david.carter@colliers.com 
Email 

Daniel Patrick Rice 
Licen�ed Supervisor of Sales Agent/ 
Associate 

danny.rice@colliers.com 
Email 

Sales Agent/Associate's Name 

Email 

29114 
License No. 

+ 1 713 222 2111
Phone 

364568 
License No. 

+1713830 2135
Phone 

811065 
License No. 

+ 1 713 830 2134
Phone 

License No. 

Phone 

Buyer/Tenant/Seller/Landlord Initials 

Date 

Information available at www.trec.texas.gov 
IABS 1-1 

Robert McGee SIOR 605352

robert.mcgee@colliers.com +713 835 0075



This document/email has been prepared by Colliers for advertising and general information only. Colliers makes no guarantees, representations or warranties of any kind, expressed or implied, regarding the information including, but not limited to, warranties 
of content, accuracy and reliability. Any interested party should undertake their own inquiries as to the accuracy of the information. Colliers excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and ex-
cludes all liability for loss and damages arising there from. This publication is the copyrighted property of Colliers and /or its licensor(s). © 2025. All rights reserved. This communication is not intended to cause or induce breach of an existing listing agreement. 

1233 West Loop South, Suite 900
Houston, TX 77027 
P: +1 713 222 2111
colliers.com/houston

Robert McGee, SIOR
Principal, EVP
+1 713 410 9931
robert.mcgee@colliers.com

Taylor Schmidt, SIOR, CCIM
Principal, EVP
+1 832 496 6518
taylor.schmidt@colliers.com

Austin Bartula
Vice President
+1 713 818 6173
austin.bartula@colliers.com


