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For Sale - 100% Leased Medical Office Condominium
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Property Overview Offering Summary

Property Highlights

100% leased medical building offered for sale at a 6.5% cap rate. Built with 
high quality design it was originally constructed in 2006. The Property’s 
interior has been extensively finished to suit medical requirements. 
Opportunity to increase rents on renewal or re-tenanting. Ideal property 
for a 1031 exchange transaction.

•	 100% leased below market rents

•	 2023 Expenses are $9.59 PSF paid monthly

•	 NNN Lease

•	 Desirable location in Plano’s Medical District

•	 Restaurants, retail and hotels nearby

•	 Direct access from Preston Road & President George Bush Turnpike
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Sale Price: $1,120,000

Building Size: 2,782 SF

Available SF: Fully Leased

Price / SF: $402.59

Cap Rate: 6.5%

NOI: $72,336

Year Built: 2006

Parking Type: Surface

Parking Ratio: 5/1,000

Lease Commencement Date:  1/1/2020

Lease Expiration: 3/30/2026
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Marketing Report

4700 Dexter Drive is located in a vibrant neighborhood. The area within a three mile radius is home to approximately 123,000 residents, offering a dynamic mix 
of individuals from various backgrounds and cultures. The median age of the community stands at 40 years, reflecting a balanced demographic distribution. 
Residents within this radius area exhibit a strong commitment to education, with a 67% holding college degrees or higher education. The age pyramid depicts 
a healthy balance between different age groups, ensuring a robust and inclusive community. The surrounding population demonstrate a willingness to invest 
in their quality of life, with a considerable amount allocated to leisure activities, entertainment, and personal development. This reflects a vibrant lifestyle that 
encompasses diverse interests and hobbies, contributing to a flourishing local economy.

4700 Dexter Dr, Plano, Texas, 75093 | Ring of 3 miles | Prepared by Esri Latitude: 33.01772 Longitude: -96.79042 | This infographic contains data provided by Esri, Esri-U.S. BLS, Esri-MRI-Simmons. The vintage of the data is 2023, 2028. 

Target Market Summary
4700 Dexter Dr, Plano, Texas, 75093 (3 miles) Prepared by Esri

4700 Dexter Dr, Plano, Texas, 75093 Latitude: 33.01772

Ring of 3 miles Longitude: -96.79042

KEY FACTS

ANNUAL LIFESTYLE SPENDING

Ring of 3 miles

TARGET MARKET SUMMARY
4700 Dexter Dr, Plano, Texas, 75093

128,077
Population

40.5
Median Age

2.2
Average

Household Size

$87,175
Median Household

Income

AGE PYRAMID

8% 6 4.5 3 1.5 0 1.5 3 4.5 6 8%

The largest group:

2023 Males Age 20-24

The smallest group:

2023 Males Age 85+

$3,028
Travel

$74
Theatre/Operas/Concerts

$76
Movies/Museums/ Parks

$79
Sports Events

$14
Online Games

$186
Audio

Tapestry segments

11B Young and Restless
10,699 households

19.2%
of Households

2D Enterprising Professionals
7,204 households

13.0%
of Households

1A Top Tier
6,448 households

11.6%
of Households

© 2023 Esri

This infographic contains data provided by Esri, Esri-U.S. BLS,
Esri-MRI-Simmons.  The vintage of the data is 2023, 2028.

Source: This infographic contains data provided by Esri, Esri-U.S. BLS, Esri-MRI-Simmons. The vintage of the data is 2023, 2028.

KEY FACTS

128,077
Population

40.5

Median Age

2.2

Average
Household Size

$87,175
Median Household

Income

EDUCATION

2%

No High School
Diploma 11%

High School
Graduate

20%
Some College

67%
Bachelor's/Grad/Prof

Degree

BUSINESS

7,200

Total Businesses

79,295

Total Employees

EMPLOYMENT

82.0%
White Collar

7.5%
Blue Collar

10.5%
Services

4.1%

Unemployment
Rate

INCOME

$87,175

Median Household
Income

$61,990

Per Capita Income

$151,499

Median Net Worth

Households by income

The largest group: $200,000+ (19.2%)

The smallest group: $15,000 - $24,999 (4.8%)

Indicator ▲ Value  Diff 
<$15,000 7.0% +2.6%
$15,000 - $24,999 4.8% +1.2%
$25,000 - $34,999 4.9% +1.1%
$35,000 - $49,999 9.7% +1.9%
$50,000 - $74,999 17.2% +2.3%
$75,000 - $99,999 11.5% -0.8%
$100,000 - $149,999 15.8% -3.9%
$150,000 - $199,999 9.8% -3.6%
$200,000+ 19.2% -0.9%

Bars show deviation from Collin County

This infographic contains data provided by Esri, Esri-Data Axle. The vintage of the data is 2023, 2028. © 2023 Esri
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The information contained herein was obtained from sources believed reliable; however, Capstone Commercial Real Estate Group makes no guarantees, warranties, or representation 

as to the completeness or accuracy thereof. The presentation of this property is submitted to errors, change of price or conditions, prior sale or lease, or withdrawal without notice.

4700 Dexter Drive, #400, Plano, TX 75093
FOR LEASE

5 Mile Radius

3 Mile Radius

1 Mile Radius

Suite 400, Plano, TX 75093

FLOORPLAN
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