8500 Shoal Creek
FOR LEASE 1,359 SF of Office Space Blvd, Austin,

TX 78757
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-xecutive

ummary

This 1,359 SF office space is located in building 4 at 8500 Shoal Creek Blvd, Austin. Suite 117 is available and is located
on the ground floor right infront of the main entrance to the building. It consists of six office spaces, a kitchen, a hallway
and a small storage room.

This property is ideally located just six minutes from Domain, three minutes from West Anderson Lane and 12 minutes
from Downtown Austin. There is ample parking surrounding the building with a parking ratio of 4.66/1,000 SF.

There is easy access to Mopax Expressway, US-183 Hwy and West Anderson Lane

Highlights

ldeally Located - Easy Access to Major Roadways
Ample Parking

Andrew Karr Penn Bloxsom
Managing Partner  Senior Associate
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All information contained herein is subject to the disclaimers and disclosures on pages 10 and 11.



Listing

Detcnl.s

—
Lease Rate: $S28 SF/Yr
Property Type: Office
Total Building SF: 47,335
Available SF: 1,359 SF
Land Area: 573
Zoning: LI, Travis
Parking: 4.66/1,000 SF
Year Built/Renovated: 1971/2007
Other:

All information contained herein is subject to the disclaimers and disclosures on pages 10 and 11.



PHOTOS
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Location

Demographics

|
Q Q 1 Mile 3 Miles 5 Miles
11,910 153,472 334,742
Population Estimated annual population growth of 1.75%

PN . .
3 Miles 5 Miles

&J 1 Mile

$70,239 $106,497 $108,474

Avg Household
Income

Radius

Households

Households by
Marital Status

Married
Married No Children

Married w/Children
Education

Some High School
High School Grad
Some College
Associate Degree
Bachelor Degree

Advanced Degree

Annual Consumer
Spending

Apparel
Entertainment
Food & Alcohol
Household
Transportation
Health Care

Education/Day Care

All information contained herein is subject to the disclaimers and disclosures on pages 10 and 11.

1 Mile

6,212

1,863
1,225

639

6.58%
10.21%
20.01%

5.86%
35.59%

21.74%

$9,598
$30,229
$53,372
$35,064
$46,798
$9,508

$15,128

3 Miles

68,703

23,171
12,860

10,310

11.62%
14.86%
18.62%
7.06%
28.38%

19.37%

$110,605
$306,609
$587,444
$351,628
$509,535
$94,926

$157,711

5 Miles

147,098

50,924
27,718

23,207

10.55%
14.81%
19.24%
7.06%
29.46%

19.50%

$241,862

$671,548
$1,278,393

$772,615
$1,134,236
$205,843

$346,016

MASTERRA



Market .
Overview

The Austin-Round Rock, TX MSA is the thirty-fifth largest MSA in the country, with a population of over 2.1 million
residents. The MSA is made up primarily of five counties in Central Texas: Bastrop, Caldwell, Hays, Travis, and Williamson.
The MSA is anchored by Austin, the Texas state capital and location of the state’s flagship university, the University of
Texas at Austin (UT).

Economy

The Austin MSA’s economy is robust and driven by the key industries of advanced manufacturing, clean technology,
creative & digital media technology, data management, financial service & insurance, life sciences, space technology,
government, and corporate headquarters and regional offices. Major universities in the Austin metro area include the
University of Texas at Austin, Texas State University, and Southwestern University. The world-class educational system
in the region ensures that employers are able to find a well-trained and highly-skilled workforce. In fact, over 90% of
the residents in the market are high school graduates or higher, and nearly 47% hold a bachelor’s degree or advanced
degree.

Unique Aspects

The Austin MSA has gained popularity for two very large and homegrown music festivals: South by Southwest (SXSW)
and Austin City Limits. The social environment in the MSA has helped to retain world-class talent that has been able to
develop several large corporations and household brands locally, including Dell Computers, Tito’s Vodka, Sweet Leaf
Tea Company, and the cooler manufacturer Yeti. Strong educational infrastructure and thriving nightlife have helped
corporations retain UT (University of Texas) graduates who have facilitated corporate growth or started their own
ventures which have blossomed into robust businesses.

All information contained herein is subject to the disclaimers and disclosures on pages 10 and 11. M AS I ERRA



AUSTIN’S 2021/22 RANKINGS

FASTEST GROWING BEST PLACE TO START BEST METRO FOR BEST EDUCATED
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DISCLAIMER: The information contained herein has been obtained from sources deemed reliable, but
has not been verified and no guarantee, warranty, or representation, either express or implied, is made
with respect said information. All information contained herein should be independently verified; Agent

assumes no legal responsibility for the accuracy thereof. The offering is made subject to errors, omissions, “ AST I DRRA
change of price, prior sale or lease, or withdrawal without notice. In accordance with the law, this property L)

is offered without regard to race, creed, national origin, disability or gender.




IMPORTANT DISCLOSURES, DISCLAIMERS AND NOTICES:

THE INFORMATION CONTAINED IN THESE MARKETING MATERIALS (THE “MATERIALS”) HAS BEEN OBTAINED FROM SOURCES DEEMED RELIABLE.
HOWEVER, NEITHER ASTERRA NOR ITS PRINCIPALS, BROKERS, AGENTS, OR EMPLOYEES (COLLECTIVELY “ASTERRA”) HAS VERIFIED, NOR WILL
IT VERIFY, ANY OF THE INFORMATION CONTAINED HEREIN. ASTERRA MAKES NO GUARANTEE, WARRANTY, OR REPRESENTATION WHATSOEVER,
EITHER EXPRESS OR IMPLIED, WITH RESPECT TO THE ACCURACY OR COMPLETENESS OF THE MATERIALS OR AS TO THE CONDITION OF THE SUB-
JECT PROPERTY. ASTERRA SPECIFICALLY DISCLAIMS ANY RESPONSIBILITY FOR THE ACCURACY OF THE MATERIALS. BY ACCEPTING, READING, RE-
VIEWING, OR SHARING THE INFORMATION CONTAINED THE MATERIALS, THE USER ACKNOWLEDGES AND ACCEPTS ASTERRA’S DISCLAIMERS AND
WAIVES ANY CLAIMS AGAINST ASTERRA FOR DAMAGE OR LOSS CAUSED BY THE USE OF THE MATERIALS. ANY INTERPRETATIONS, ASSUMPTIONS,
OR RELIANCE ON THE CONTENT OF THE MATERIALS IS DONE SOLELY AT YOUR OWN RISK.

ANY INTERESTED PARTY SHOULD TAKE APPROPRIATE STEPS TO INDEPENDENTLY VERIFY ALL OF THE INFORMATION IN THE MATERIALS. ASTERRA
STRONGLY ADVISES ALL INTERESTED PARTIES TO CONDUCT A THOROUGH INVESTIGATION OF THE PROPERTY AND TO SEEK ALL QUALIFIED EX-
PERT OPINIONS THEY DEEM NECESSARY. ASTERRA DOES NOT AND WILL NOT CONDUCT DUE DILIGENCE ON BEHALF OF ANY PROSPECTIVE BUYER
OR TENANT. THE MATERIALS ARE NOT A SUBSTITUTE FOR A THOROUGH DUE DILIGENCE INVESTIGATION. ALL INTERESTED PARTIES ARE STRONGLY
ADVISED TO RETAIN PROFESSIONALS IN LEGAL, ENVIRONMENTAL, ENGINEERING, ARCHITECTURE, BUILDING SCIENCE, TAX, REGULATORY, FINAN-
CIAL, AND/OR ACCOUNTING TO INVESTIGATE AND ADDRESS ANY QUESTIONS CONCERNING THE CONDITION, DEVELOPABILITY, FINANCIAL VIABIL-
ITY, AND/OR PERFORMANCE OF THE SUBJECT PROPERTY.

THE OFFERING IS MADE SUBJECT TO ERRORS, OMISSIONS, CHANGE OF PRICE, PRIOR SALE OR LEASE, OR WITHDRAWAL WITHOUT NOTICE. IN AC-
CORDANCE WITH THE LAW, THIS PROPERTY IS ALSO OFFERED WITHOUT REGARD TO RACE, COLOR, RELIGION, FAMILIAL STATUS, CREED, NATION-
AL ORIGIN, DISABILITY, OR GENDER IDENTITY.

NON-ENDORSEMENT NOTICE - Asterra is not affiliated with, sponsored by, or endorsed by any business or enterprise identified in these marketing mate-
rials. The use of any logo or business name in these materials does not indicate or imply any affiliation, endorsement, or sponsorship between Asterra and
the business identified. The use of any business name or logo is used solely for the purpose of relaying information about business or tenants adjacent or
related to the subject property.

AFFILIATED BUSINESS DISCLOSURE — Asterra consists of three related and sperate legal entities (each an “Affiliate”) with each doing business as “Aster-
ra” and engaging in a range of real estate services including, but not limited to, brokerage, property and facilities management, and investment. It is possi-
ble for different Affiliates to represent clients with competing interests in the same property. Your receipt of these materials (and disclosures) constitutes
your acknowledgment of this possibility and your agreement that neither Affiliate has an obligation to disclose to you such Affiliates’ representation of
another in the sale or purchase of the Property. However, each Affiliate will always act in the best interest of its respective client(s), at arms’ length, and
not in concert or in a way harmful to a third party. Further, each Affiliate will always conduct its respective business in pursuant to the law and will main-
tain the fiduciary duties owed to its respective client(s).

CONFIDENTIALITY AGREEMENT - Your receipt of the Materials constitutes your acknowledgment that: (1) the Materials are confidential and made
available solely for your limited use in determining your interest in the subject Property; (2) You agree not disclose any of the information contained in the
Materials without the prior written consent and authorization from Asterra or the Property owner(s), (3) you will not use any part of the Materials in any
manner detrimental to Asterra, its agents, Brokers, or the Property and its owner(s); and (4) you hereby acknowledge and accept all of the waivers and
disclaimers contained herein. Asterra and the Asterra logo are trademarks of Asterrq, Inc. in the United States. All other marks displayed on this document
are the property of their respective owners. Photos herein are the property of Asterra; use of these images without the prior express written consent of
Asterra and/or the owner is prohibited. Copyright Notice © 2022 Asterra Commercial d/b/a Asterra. All Rights Reserved.



Information About Brokerage Services

Texas law requires all real estate licensees to give the following information about brokerage services to prospective buyers,

GPPORTUNITY tenants, sellers and landlords

TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any offer to or counter-offer from the client; and
Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell
or property management agreement. An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about
the property or transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement.
A buyer’s agent must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the
agent, including information disclosed to the agent by the seller or seller’'s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transac-
tion. The written agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker
who acts as an intermediary:
. Must treat all parties to the transaction impartially and fairly;

May, with the parties’ consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide

opinions and advice to, and carry out the instructions of each party to the transaction.

Must not, unless specifically authorized in writing to do so by the party, disclose:

that the owner will accept a price less than the written asking price;

that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer
but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services.
Please acknowledge receipt of this notice below and retain a copy for your records.

Andrew Karr 586116 akarr@asterra.com 512.231.2000 x 200
Asterra Residential d/b/a Asterra Properties 590775 info@asterra.com  512.231.2000 Licensed Supervisor of License No. Email Phone
Licensed Broker / Broker Firm Name or License No. Email Phone Sales Agent/Associate
Primary Assumed Business Name Penn Bloxsom 726174 pblobsom@asterra.com  713.449.1024
Andrew Karr 586116 akarr@asterra.com 5122312000 x200 SAles Agent/Associate’sName  License No. e Sl
Licensed Broker / Broker Firm Name License No. Email Phone Connally McKay 568655 cmckay@asterra.com 512.965.2077

Sales Agent/Associate’s Name License No. Email Phone



