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The information contained in the Marketing Brochure has 
been obtained from sources we believe to be reliable; 
however, Broker has not verified, and will not verify, any of 
the information contained herein, nor has Broker conducted 
any investigation regarding these matters and makes no 
warranty or representation whatsoever regarding the 
accuracy or completeness of the information provided 
including but not limited to square footage. All potential 
purchasers must take appropriate measures to verify all of 
the information set forth herein. 

243 SW Scalehouse  Lp 
Suite 1B 
Bend, OR 97702 
NAICascade.com 

OFFERING SUMMARY 

Walt Ramage, Partner 
Licensed Oregon Broker  

+1 541 771 8260 
wramage@naicascade.com 

Jeff Reed 
Licensed Oregon Broker  

+1 541 280 7068 
jreed@naicascade.com 

▪ 

▪ 

▪ 



 3 

 3 

The information contained in the Marketing Brochure has 
been obtained from sources we believe to be reliable; 
however, Broker has not verified, and will not verify, any of 
the information contained herein, nor has Broker conducted 
any investigation regarding these matters and makes no 
warranty or representation whatsoever regarding the 
accuracy or completeness of the information provided 
including but not limited to square footage. All potential 
purchasers must take appropriate measures to verify all of 
the information set forth herein. 

Walt Ramage, Partner 
Licensed Oregon Broker  

+1 541 771 8260 
wramage@naicascade.com 

Jeff Reed 
Licensed Oregon Broker  

+1 541 280 7068 
jreed@naicascade.com 



 4 

 4 

The information contained in the Marketing Brochure has 
been obtained from sources we believe to be reliable; 
however, Broker has not verified, and will not verify, any of 
the information contained herein, nor has Broker conducted 
any investigation regarding these matters and makes no 
warranty or representation whatsoever regarding the 
accuracy or completeness of the information provided 
including but not limited to square footage. All potential 
purchasers must take appropriate measures to verify all of 
the information set forth herein. 

Walt Ramage, Partner 
Licensed Oregon Broker  

+1 541 771 8260 
wramage@naicascade.com 

Jeff Reed 
Licensed Oregon Broker  

+1 541 280 7068 
jreed@naicascade.com 



 5 

 5 

The information contained in the Marketing Brochure has 
been obtained from sources we believe to be reliable; 
however, Broker has not verified, and will not verify, any of 
the information contained herein, nor has Broker conducted 
any investigation regarding these matters and makes no 
warranty or representation whatsoever regarding the 
accuracy or completeness of the information provided 
including but not limited to square footage. All potential 
purchasers must take appropriate measures to verify all of 
the information set forth herein. 

   
   

Walt Ramage, Partner 
Licensed Oregon Broker  

+1 541 771 8260 
wramage@naicascade.com 

Jeff Reed 
Licensed Oregon Broker  

+1 541 280 7068 
jreed@naicascade.com 



 6 

 6 

The information contained in the Marketing Brochure has 
been obtained from sources we believe to be reliable; 
however, Broker has not verified, and will not verify, any of 
the information contained herein, nor has Broker conducted 
any investigation regarding these matters and makes no 
warranty or representation whatsoever regarding the 
accuracy or completeness of the information provided 
including but not limited to square footage. All potential 
purchasers must take appropriate measures to verify all of 
the information set forth herein. 

SUBJECT 
PROPERTY 

Walt Ramage, Partner 
Licensed Oregon Broker  

+1 541 771 8260 
wramage@naicascade.com 

Jeff Reed 
Licensed Oregon Broker  

+1 541 280 7068 
jreed@naicascade.com 

 



 7 

 7 

The information contained in the Marketing Brochure has 
been obtained from sources we believe to be reliable; 
however, Broker has not verified, and will not verify, any of 
the information contained herein, nor has Broker conducted 
any investigation regarding these matters and makes no 
warranty or representation whatsoever regarding the 
accuracy or completeness of the information provided 
including but not limited to square footage. All potential 
purchasers must take appropriate measures to verify all of 
the information set forth herein. 

Walt Ramage, Partner 
Licensed Oregon Broker  

+1 541 771 8260 
wramage@naicascade.com 

Jeff Reed 
Licensed Oregon Broker  

+1 541 280 7068 
jreed@naicascade.com 

Neighborhoods: 

▪ Married couples are the dominant 
household type. 

▪ Homes are primarily single-family 
or duplexes in older neighbor-
hoods built before 1940. 

▪ Average commuting time to work 
is very short. 

▪ Households have one or two vehi-
cles.  

Socioeconomic Traits: 

▪ Over 70% have completed high 
school or some college.  

▪ Labor force participation is a bit 
higher than the national average.  

▪ Almost three quarters of house-
holds derive income from wages 
and salaries.  

▪ Cost-conscious consumers that are 
comfortable with brand loyalty.  

Neighborhoods: 

▪ Nearly two-thirds of households 
are owned.  

▪ Family market, primarily married 
couples or single-parent homes.  

▪ Four-fifths of households were 
built in 1970 or later.  

Socioeconomic Traits: 

▪ Education completed: 36% with a 
high school diploma only, 41% 
with some college education or a 
degree.  

▪ Labor force participation rate is 
59.0%, slightly lower than the US 
average.  

▪ Family-oriented, outgoing consum-
ers; they place importance on pre-
serving time-honored customs.  
 

 

Neighborhoods: 

▪ Apartment complexes represented 
by multiple multi-unit structures 
are often nestled in neighborhoods 
with either single-family homes or 
other businesses.  

▪ Renters make up nearly three quar-
ters of all households.  

▪ It is easy enough to bike or walk to 
work for most residents.  

Socioeconomic Traits: 

▪ Residents are educated and mo-
bile. 

▪ Many are enrolled in college.  

▪ Consumers have their eye out for a 
sale and will stock up when the 
price is right.  

▪ Prefer name brands, image-
conscious consumers that dress to 
impress and often make impulse 
buys.  

Average Household Size 2.51 

Median Age 35.5 

Median Household Income $39,300 

Average Household Size 2.76 

Median Age 35.0 

Median Household Income $38,700 

Average Household Size 2.12 

Median Age 33.9 

Median Household Income $32,800 
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Redmond's economy is defined by dynamism, entrepre-
neurship, and divers businesses that span many sectors. 
Manufacturing, long the region's economic core now 
shares the limelight with software and high tech, craft 
brewing, bioscience, recreational products, aviation-
related enterprises, distilling operations, food produc-
tion and, of course, tourism. Add in Central Oregon’s 
skilled workforce, attractive incentive packages, com-
petitive tax environment, robust infrastructure and 
you've got unrivaled quality of life and business oppor-
tunity. As a result, Bend-Redmond ranked 1st in Miliken 
Institute's list of Best Performing Small Cities from 2016 
to 2020. 

Redmond's residential housing sales, as with much of 
the country, peaked to all-time highs in 2006, declined 
in 2009 and now are continuously rebounding. In addi-
tion to being focused on business friendliness, local 
leaders work to keep housing affordable as demonstrat-
ed by Redmond's current median home price of 
$489,000. 
 
 

Source: edcoinfo.com; realtor.org 

According to the Oregon Employment Department, 
over 75% of Oregon firms have nine or fewer employ-
ees and the average firm employs 15 people. Recent 
research released by Dun & Bradstreet and American 
Express said that 99.1% of businesses in Oregon were 
less than $10 million in revenues. To an even greater 
extent than the state, Central Oregon's business envi-
ronment is typified by innovative, small companies, 
producing niche-market products and services. In Red-
mond, the largest employers include some of the usual 
suspects: the local school district, health care, large re-
tailers and municipal government. 
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Walt excels in performing portfolio analysis, assessing investment opportunities,  
evaluating ground-up development and negotiating sales and leases. His capacity to  
understand goals and risk tolerance has created long-term trusted partnerships with his 
clients. 

Walt's sales, development, and marketing experience enable him to close complex multi-
million dollar transactions by differentiating his client's assets from other commercial real 
estate opportunities. 

“My background as a developer and as a state licensed assistant appraiser sets me apart. 
I’ve purchased bare dirt and gone vertical. I’ve been in the trenches. I’ve been the one 
personally guaranteed on a note. I’ve experienced development pressures first-hand and 
understand how to perform and build a project under budget, on time or ahead of  
schedule. I’ve been the one doing the lease up and put those leases in place. That experi-
ence gives me a unique perspective because of all the intricacies that come with con-
structing something, while keeping in mind the leasability of the product to achieve the 
overall return for my clients and their partners.” –Walt Ramage 

 

Jeff’s entrepreneurial background led him to commercial real estate where he applies his 
firsthand investment experience to help his clients establish and build healthy, life-long 
portfolios. Jeff provides his clients with the same critical market knowledge, investment 
assessment and strategic support that he personally values as an investor. 

Jeff expertly guides his clients through the acquisition, ownership/management and  
finally the disposition of the real estate investment process. He works closely with  
investors of all levels of experience to grow their understanding of economic drivers that 
crucially affect the real estate market. 

His passion for the commercial investment world includes sales and extends to leasing. 
His in-depth understanding of property management and its affect on income stream and 
property value add to the comprehensive wealth of knowledge Jeff brings to the table. 
His dedication to helping clients achieve their long and short term financial goals inspires 
Jeff to help diversify their retirement portfolio through purchasing real estate in their self 
directed IRAs. 


