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* 192,984 SF warehouse on 14.38 acres
* 78,237 SF available

P I'O p e rty * 2,779 SF Spec office

FEATURES * Tiltwall construction
* Front load configuration

» Seventeen (17) dock doors

* One (1) ramp
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* 32’ Clear height

* ESFR sprinkler system

* 52’ x 53’ column spacing with 60’ speed bay
* Beltway 8 frontage

* Outside of City of Houston (Harris County)

* Freeport Tax exemption

* Shell complete
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The property is strategically located on Beltway 8 with extensive freeway frontage and easy access

I_O C at 1ON to several major thoroughfares in north Houston. The building is located near the corner of Veterans
HIGHLIGHTS Memorial Drive and Beltway 8 with access to the property via Willow Tree Drive. The property

benefits from the high visibility with over 80,000 cars per day on Beltway 8 and 28,000 cars per day
on Veterans Memorial Drive.
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ABOUT ARES MANAGEMENT CORPORATION

Ares Management Corporation (NYSE: ARES) is a leading global alternative investment manager offering clients complementary
primary and secondary investment solutions across the credit, private equity, real estate and infrastructure asset classes. We
seek to provide flexible capital to support businesses and create value for our stakeholders and within our communities. By
collaborating across our investment groups, we aim to generate consistent and attractive investment returns throughout market
cycles. For more information, please visit www.aresmgmt.com.
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11-2-2015
Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

« A BROKER is responsible for all brokerage activities, including acts performed by sales agents
sponsored by the broker.

« A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker

represents): Colliers International Houston, Inc. 29114 houston.info@colliers.com +1713 222 2111
» Putthe interests of the client above all other, including the broker’s own interest; Licensed Broker /Broker Firm Name or License No. Email Phone

+  Inform the client of any material information about the property or transaction received by the broker; Primary Assumed Business Name

«  Answer the client’s questions and present any offer to or counter-offer from the client; and

«  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent

through an agreement with the owner, usually in a written listing to sell or property management agreement.

An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any . . .

material information about the property or transaction known by the agent, including information disclosed David Lee Carter 364568 david.carter@colliers.com +1713 830 2135
to the agent or subagent by the buyer or buyer’s agent/ Designated Broker of Firm License No. Email Phone

AS AGENT FOR BUYER/TENANT: The broker becomes the buyers/tenant’s agent by agreeing to
represent the buyer, usually though a written representation agreement. A buyer’s agent must perform the
broker's minimum duties above and must inform the buyer of any material information about the property or
transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must
first obtain the written agreement of each party to the transaction. The written agreement must state who
will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an . . . . .
intermediary. A broker who acts as an intermediary: Daniel Patrick Rice 811065 danny.rice@colliers.com +1713 830 2134
«  Must treat all parties to the transaction impartially and fairly; Licensed Supervisor of Sales Agent/ License No. Email Phone
« May, with the parties’ written consent, appoint a different license holder associated with the broker to Associate
each party (owner and buyer) to communicate with, provide opinion and advice to, and carry out the
instructions of each party to the transaction.
*  Must not, unless specifically authorized in writing to do so by the party, disclose:
«  That the owner will accept a price less than the written asking price;
«  That the buyer/tenant will pay a price greater than the price submitted in a written offer;
and
* Any confidential information or any other information that a party specifically instructs the
broker in writing not to disclose, unless required to do so by law.

John Nicholson, SIOR 487559 john.nicholson@colliers.com +1 713 830 2160
AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an Sales Agent/Associate’s Name License No. Email Phone

agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and
must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN

WRITING AND CLEARLY ESTABLISHED:

*  The broker’s duties and responsibilities to you, and your obligations under the representation
agreement.

*  Who will pay the broker for services provided to you, when payment will be made and how the
payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposed. It
does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice
below and retain a copy for your records.

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0



