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52,360 SF manufacturing facility on 7.92 acres 
available in Northwest Houston. 

Property Highlights

• 52,360 SF total 

• 6,695 SF office

• Cranes: (1) 50-ton, (4) 15-ton, & (2) 10-ton 

• 23’ - 31’ hook height

• Clear height: 26’ - 36’

• Grade level loading

• Heavy power

• Fully fenced and stabilized yard

• Access off Taub Road and Windmill Park Lane

• Lease Rate: $38,000/month NNN

• Sales Price: Call Broker for pricing

9110 Taub Road
Houston, TX 77064

Interactive Map

https://www.google.com/maps/d/u/1/edit?mid=1-xS9LFodUfqKk78oELbAfaro1sCuswk&usp=sharing


Property Overview

This property provides an 
investor or user with the 
opportunity to purchase 
or lease a site with well-
maintained improvements 
and located in Houston’s 
prime northwest industrial 
submarket.

Main Building

49,745 SF
6,695 SF Office
Crane served
(13) Oversized grade level doors
Heavy power
In-ground pull-test apparatus

Auxiliary Building

2,700 SF
(5) Grade level doors

Canopy

6,000 SF (not included in total SF)
(4) Grade level doors
480V, 3 phase power



Property Photos



Property Location
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The 7.92 acre site is located in Houston’s prominent 
northwest industrial submarket and is less than five miles 
from Beltway 8, Highway 249, and Highway 290. 
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TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage ac�vi�es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material informa�on  about the property or transac�on received by the broker;
Answer the client’s ques�ons and present any offer to or counter-offer from the client; and
Treat all par�es to a real estate transac�on honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri�en lis�ng to sell or property management agreement. An owner's agent must perform the broker’s minimum
du�es above and must inform the owner of any material informa�on about the property or transac�on known by the agent, including 
informa�on disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri�en representa�on agreement. A buyer's agent must perform the broker’s minimum du�es above and must inform the buyer of any 
material informa�on about the property or transac�on known by the agent, including informa�on disclosed to the agent by the seller or 
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par�es the broker must rst obtain the wri�en 
agreement of each party to the transac�on. The wri�en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga�ons as an intermediary. A broker who acts as an intermediary:  

Must treat all par�es to the transac�on impar�ally  and fairly;
May, with the par�es' wri�en consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc�ons of each party to the transac�on.
Must not, unless specically authorized in wri�ng to do so by the party, disclose:
ᴑ that the owner will accept a price less than the wri�en asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submi�ed in a wri�en offer;  and
ᴑ any conden�al informa�on or any other informa�on that a party specically instructs the broker in wri�ng not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac�on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s du�es and responsibili�es to you, and your obliga�ons under the representa�on agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no�ce is being provided for informa�on purposes. It does not create an obliga�on for 
you to use the broker’s services. Please acknowledge receipt of this no�ce below and retain a copy for your records.

Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about

brokerage services to prospec ve buyers, tenants, sellers and landlords.

.

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov
     IABS 1-0

DateBuyer/Tenant/Seller/Landlord Initials

Sales Agent/Associate’s Name License No. Email Phone

Colliers International Houston, Inc. 29114 houston.info@colliers.com +1 713 222 2111

David Lee Carter 364568 david.carter@colliers.com +1 713 830 2135

Patrick Duffy, MCR 604308 patrick.duffy@colliers.com +1 713 830 2112

Wes Williams 663708 wes.williams@colliers.com +1 713 830 2113


