FOR LEASE

3,204 SF 2nd Gen
Restaurant + Patio

2ND GEN PLANO RESTAURANT ERIC DEUILLET JEREMY CUMMINGS

214-466-1545 214-466-1544
9 601 W 15th St | Plano, TX 75075 ERIC@STRUCTURECOMMERCIAL.COM JEREMY@STRUCTURECOMMERCIAL.COM




2ND GEN PLANO RESTAURANT
Q 601 W 15th St | Plano, TX 75075

HIGHLIGHTS (i fen
e 3,204 SF 2nd Gen Restaurant + Patio e Colony Lcas
¢ Across from the $1 Billion Dollar Collin Creek ”;3
Mall Redevelopment
« Quick and convenient access to US-75 Pfano Murphy :
» Adjacent to 9.3-mile Chisholm Trail piylle
Carrollton Sachse

AREA RETAILERS

Richardson
LOTS WORLD MARKET DSW Branch
DESIGNER SHOE WAREHOUSE® Garland Rﬂwlett
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4635 0]
University :
TRAFFIC COUNTS iD) Park Rose Hill
a 15th St 36,146 VPD (183)
US-75 246,359 VPD s |
unnyvale
DEMOGRAPHICS Dallas Mesquite &)
1 Mile 3Mile  5Mile Soe, 4635
Population 14,370 110,042 328,718 L Balch Springs
AverageHHInc  $82,096 $102,606 $111,509 154 1“1—@
Households 5,005 40,947 126,852 | . L

Daytime Pop 13,739 74,888 171,204
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2ND GEN PLANO RESTAURANT

Q 601 W 15th St | Plano, TX 75075
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2ND GEN PLANO RESTAURANT
Q 601 W 15th St | Plano, TX 75075
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JEREMY CUMMINGS 214-466-1544 JEREMY@STRUCTURECOMMERCIAL.COM




1o

pr— L3

¥ooO 7
us 11%3

o o
3
Bl
. SO
o4
A2 o<
30
=
)
S : -
w =3
- =0
L] M m
oL
SHING : :
R o_u“& = =
5
Py 1S ¥Z6 @
3 & g
Ollvd : 0>
>
B £
T m
NWNI0D i
- =4
1 [ ﬂ
o wn
£l | 2
8T b
AMIS n_O :
(o)
. awwe [ 33
N L | 1 A_’
_ _. ) < <
- C 0z " N
O~ SMiwua  W6bE ! —
o HOOT4 suwsa B [
o ¥ooT
AUH REEEIE] - _u q_u T S
[ 5 I.—. G
< _ g L | ¥ m $
= o — Naw £ 53
N STINY o - 33
L o ¥I1000 o % [ =
3 - 2313 ' 2
R ~ MIFATYA L w -
2 w >
< T T i
] : S-El A
Zz O o2 @ & s | | =
< 8 ELT & + don S i .
5 a - =
a : ==
Dl = HOO0dJd
= P H3LY3H L.I
N @ HILYM
=
w5
O =
O s
Z ©
N O




2ND GEN PLANO RESTAURANT
Q 601 W 15th St | Plano, TX 75075

COLLIN CREEK MALL REDEVELOPMENT

Centurion American Development Group’s $1B
redevelopment will transform the existing Collin Creek
Mall, which opened in 1981, into a pedestrian-friendly
mixed-use project. The revitalization of Collin Creek
focuses on bringing the community together by
incorporating modern amenities and open space. The
overall focus of the development is to have a space
where people can live, work, and play. When completed,
Collin Creek will be something that brings the community
together and establish this district as one of the country's
premier downtowns.

ERIC DEUILLET
JEREMY CUMMINGS

214-466-1545
214-466-1544

300,000 SF

Retail Space

40,000 SF

Restaurant Space

200,000 SF

Service Space

500

Single Family Homes

2,300 SF

Multi-Family Homes

£10[0)

Senior Residences

1.3M SF

Office Space

200

Hotel Guest Rooms

ERIC@STRUCTURECOMMERCIAL.COM
JEREMY@STRUCTURECOMMERCIAL.COM

40,000 SF

Event Space




11-2-2015
@ Information About Brokerage Services

i — Texas law requires olf reafl estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker,
* A SALES AGENT must be sponsored by a broker and works with clients an behalf of the broker,

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
# Putthe interests of the client above all others, including the broker's own interests;
* Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer fromthe client; and
«  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAM REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TEMANT: The broker becomes the buyerftenant’s agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of eoch party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
* Must treat all parties to the transaction impartially and fairly;
* May, with the parties’ written consent, appoint a different license hokder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice 1o, and carry out the instructions of each party 1o the transaction.
& Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the writte n asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law,

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first,

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
» The broker's duties and responsibilities to you, and your obligations under the representation agreement.
* Whowill pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICEMSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this nofice below and retain a copy for your records.

Structure Commercial Ltd 9001178 eric@structurecommercial.com 214-373-8300

Licensed Broker /Broker Finm Name or License Mo, Email PFhone
Primary Assumed Business Name

Designated Broker of Firm License No, Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associale

Sales Agent/Associate’s Name License Mo, Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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