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TRAFFIC GENERATORS

Adjacent to:

Home of 37,979 Students

Joey Mendez
joey@retailsolutions.us
512.474.5557 

Andrew Perkel
andrew@retailsolutions.us
512.474.5557

C A L L  T O D AY  F O R
M O R E  I N F O R M AT I O N

• Well-positioned within walking 
distance of Texas State 
University. 

• Ella Lofts offers 1, 2 and 4 
bedroom, fully furnished, 
student apartment units along 
with a state of the art amenity 
package.

• 75 student housing units with 
252 bedrooms.

• Surface lot and street parking 
with an abundance of signage 
for retail and restaurant. 

DEMOGRAPHIC SNAPSHOT
1 mile 3 miles 5 miles

2017 Population 13,970 49,204 65,454

Daytime Population 16,414 51,615 69,169

Average HH Income $35,420 $46,191 $53,607

PROPERTY HIGHLIGHTS

FOR LEASE

$24.00 PSF NNN
*NNNs  $6.00 PSF
*(Estimate provided by Landlord and subject to change)

AGGRESSIVE TERMS

AVAILABLE SPACE
3,715 SF plus Patio 
Restaurant Opportunity

ELLA LOFTS SWQ OF CHESTNUT ST  & LBJ DR
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Restaurant Space - 3,715 SF
Plus Patio Restaurant Opportunity
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Retail Space
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Developer plans 3,200-home project for Baby Boomers in San Marcos

Brookfield Residential Properties broke ground Thursday on an estimated $1 billion de-
velopment in San Marcos that, once completed, will have 3,200 houses for people ages 
55 and older.
The development, called Kissing Tree, will be on 1,332 acres at Hunter and Centerpoint 
roads, across Interstate 35 from the San Marcos outlet malls. Brookfield said the pro-
ject’s name hearkens to Sam Houston’s gubernatorial speech in 1857 by an oak tree in 
San Marcos, where the story goes that he famously kissed several women who present-
ed him with a Texas flag.
Kissing Tree will be the first age-restricted development in San Marcos, said Edjuan 
Bailey, vice president of sales and marketing for Brookfield Residential, a North Ameri-
can land developer and homebuilder. The project will be built in phases over the next 10 
years or so, he said.
Homes are expected to be priced from about $250,000 to $500,000, Bailey said.
Brookfield plans to have model homes on the ground later this year. About 248 homes 
are slated for the first phase, with the project expected to take 10 years or so to be com-
pleted, Bailey said.
With an average price of $300,000 for 3,200 homes, the project is estimated to be close 
to $1 billion, he said.
The first homes could be ready for residents by the last quarter of this year or early next 
year. In addition to developing the project, Brookfield Residential will build the houses.
Amenities will include 15 miles of hiking trails, a biergarten, a community kitchen, an 
indoor/outdoor bar, tennis courts, an 18-hole golf course and an 18-hole putting course. 
Hundreds of acres will be reserved for parks, trails and green space, Brookfield officials said.
Eldon Rude, an Austin-based housing market consultant who has done extensive work for Brookfield, said he has been on the 
site and has monitored Brookfield’s plans as they have moved through the development process.
“They have done extensive research on their targeted audience as they have approached the ground breaking, and they have a 
proven track record of executing successful projects. I expect Kissing Tree to be no different,” said Rude, who is not working as a 
consultant on the Kissing Tree project.
Rude said that while San Marcos historically has not seen a significant level of single-family construction — it has had about 200 
to 300 new home starts over the last several years — “Kissing Tree will represent a very different type of community for the area 
that is primarily targeted at an audience that currently lives outside the area.”
“The project’s combination of Texas hill country terrain, the amenities planned for the community, its proximity to Austin and San 
Antonio, as well as the rapidly growing baby boomer population in Texas should combine to make Kissing Tree a success,” Rude 
said.
In Southeast Austin, Brookfield Residential is developing Easton Park, a large subdivision underway at McKinney Falls Parkway 
and East William Cannon Drive. Easton Park has become the subject of controversy at Austin City Hall over an affordable hous-
ing deal in which in which millions of dollars in fees, including water and wastewater fees, were waived to ensure that hundreds of 
homed in the community would be permanently affordable to low-income families.
Some City Council members and city water officials said they were in the dark about the deal, which was struck between the de-
veloper and staffers in Mayor Steve Adler’s and Council member Delia Garza’s offices.

Source: http://www.mystatesman.com/news/business/developer-plans-3200-home-project-for-baby-boomers/nqX9Q/
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San Marcos ratchets up manufacturing sector 
by Brett Thorne - January 22, 2014

In the lobby of Mensor Corp.’s headquarters on Barnes Drive in San Marcos, a set of 
clocks on the wall shows the current times in San Marcos, Beijing and Klingenburg, 
Germany. The clocks are a necessity for the company, which does about 40 percent of 
its business internationally, but they also serve as a reminder that what happens in San 
Marcos does not necessarily stay in San Marcos. 
Mensor is one of a handful of manufacturing companies bolstering the local economy and 
making waves throughout the United States and even globally. Adriana Cruz, president 
of the Greater San Marcos Partnership, public-private entity dedicated to expanding 
economic opportunities in Hays and Caldwell counties, said San Marcos and Hays 
County are experiencing a significant increase in interest from manufacturing companies.
In November, Corvac Composites and L&M Supply, two manufacturing companies 
based outside of Texas, announced plans to expand into San Marcos. That same month, 
San Marcos–based Mensor broke ground on a 45,000-square-foot expansion aimed at 
addressing anticipated future growth. 
“What we’re seeing is that we’re making it to a short list more often than before,” Cruz 
said. “We’re seeing a lot of site visits where companies will actually expend the funds to 
come into town and pay for the travel or the flight and take a look around and look at real 
estate. … I think that’s a good sign that we’re seeing a lot more serious interest.”
Since September, the city has received about one site visit per week from companies 
interested in relocating or expanding into San Marcos, Cruz said. Many of those 
companies are involved in manufacturing, and their decisions could translate into higher-
wage jobs with opportunities for advancement for San Marcos residents, she said.

The San Marcos Advantage
There are many factors that make San Marcos an attractive place for companies looking to expand or relocate, Cruz 
said. Close proximity to Austin and San Antonio means companies have a large pool of workers from  which to choose. 
Additionally, quality of life in Hays County is high, but the cost of living is lower than in Austin, she said.
The largest factor, however, is education, Cruz said. “You have Gary Job Corps on one end, Texas State on the other 
and everything in between,” she said. “So you have a well-educated, productive, trained workforce that’s ready to go to 
work.”
In 2011, Texas State University added a track for Ph.D. degrees in engineering, and in December the program 
graduated its first student. The university’s focus on technology and engineering is only going to make the city more 
attractive to manufacturers and technology firms, Cruz said.
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‘The Secret is Out’
Many of the city’s manufacturers have been doing business in San Marcos for decades, said Rick Gonzales, outgoing 
president of the San Marcos Manufacturers Association. Thermon, a manufacturer of heat-tracing products, has been 
in San Marcos since 1954. Gonzales’ own company, Mensor, has been in San Marcos since 1978. CFAN, which 
manufactures the engine blades in many of Boeing’s aircrafts, shipped its first blade in 1994.
For many years it seemed as if San Marcos’ manufacturing sector had reached equilibrium, Gonzales said. The 
companies that were here were doing well, but there was not an especially large amount of growth. Gonzales said San 
Marcos’ designation as the fastest-growing city with a population of more than 50,000 in the United States—a title it 
received from the U.S. Census Bureau in May—has raised its profile nationally. “The area is very attractive, but it’s 
been a secret for a lot of years,” Gonzales said. “[Companies] just didn’t know about San Marcos. They knew about 
San Antonio. They knew about Austin. San Marcos was kind of nestled in between. The secret is out.”
Local companies including Thermon, CFAN, Ember Industries and TXI have experienced rapid growth in recent 
years. The growth does not appear to be stopping any time soon, Gonzales said. “Historically Texas has had a little bit 
stronger economy than the national average,” Gonzales said. “I think if you see any growth on the national level, it’s 
going to be a little bit stronger here.” Mensor President Lee Graham said in addition to building a new 45,000-square-
foot building, the company is planning to increase its staff nearly 80 percent to include about 125 people within the 
next 10 years. 

http://impactnews.com/austin-metro/
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Map: Texas suburbs, not cities, to grow the fastest by 2050;  
one Central Texas county will top them all
Hays County, just south of Austin, is projected to 
be the fastest-growing county, by percentage, in 
all of Texas by 2050, according to county-level 
data released by the Texas Office of the State 
Demographer.

The Austin Business Journal mapped the data at the 
county level, which you can see embedded below 
this article. The counties are colored from red, for 
negative growth, to black for positive growth. The 
darker the shade, the greater the projected percent 
change in demographics. Clicking on a county will 
bring up its specific population data. Are you viewing 
this on a mobile device and don’t see a map? Click 
the “view full page” link below the article to see it.

According to the numbers, demographers project 
Hays County will grow by 464 percent by 2050, 
with more than 666,900 new residents swelling its 
population to 825,070 over the next 35 years.

Next in terms of percent growth is Collin County, north of Dallas, which demographers project will 
grow by 386 percent over the next 35 years, with the addition of more than 3 million residents growing 
its population from 782,341 to 3.8 million.

In terms of absolute growth, though, Harris County, which encompasses Houston, is set to see the 
largest number of new residents in the state by 2050, with 3.4 million new residents projected by 
then. But because the county is already large – it had more than 4 million residents as of 2010 – 
that’s only a growth rate of 83.9 percent.

It’s interesting to note that the Texas counties that encompass its largest metropolises are projected 
to grow at a much slower rate than their bordering suburban counties. Travis County, in which Austin 
sits, is projected to grow by only 96.3 percent, far slower than Hays County, as well as Williamson 
County to the north, which is projected to grow by 367.7 percent with the addition of 1.5 million new 
residents by 2050.

 
Source: http://www.bizjournals.com/austin/news/2015/03/09/map-texas-suburbs-not-cities-to-grow-the-fastest.html?ana=e_du_

pub&s=article_du&ed=2015-03-09&u=wXCEzZipYoSzxboxLdQaD/nalE0&t=1428064370
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material informaƟon  about the property or transacƟon received by the broker;
• Answer the client’s quesƟons and present any offer to or counter-offer from the client; and
• Treat all parƟes to a real estate transacƟon honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

• Must treat all parƟes to the transacƟon imparƟally and fairly;
• May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon.
• Must not, unless specifically authorized in wriƟng to do so by the party, disclose:

ᴑ that the owner will accept a price less than the wriƩen asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 InformaƟon available at www.trec.texas.gov 
 IABS 1-0 

Date 

Reliance Retail LLC OR Texas RS LLC dba "Retail Solutions " 603091 OR 9003193 leads@retailsolutions.us 512-474-5557

David J. Simmonds OR David Russell Burggraaf

Designated Broker of Firm 

459263 OR 518156 leads@retailsolutions.us 512-474-5557

David J. Simmonds OR David Russell Burggraaf 459263 OR 518156 leads@retailsolutions.us 512-474-5557


